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Surveyor (South/South East)

Description
About HSEnergy Group

HSEnergy Group is one of the UK’s most forward-thinking renewable energy
companies. With over 10,000 installations completed since 2015 and a reputation
for quality, service, and innovation, we'’re leading the way in solar PV, battery
storage, EV charging, and Al-powered energy optimisation.

Known for our technical expertise, exceptional customer service, and forward-
looking product range, we're now entering a major growth phase, expanding
nationally across residential, commercial, and education sectors. Our smart energy
storage offering is at the forefront of this, helping customers not only reduce energy

Hiring organization
HSEnergy Group

Commission Only
Commission Only

Job Location
South East England, UK

Working Hours
Flexible working hours

Date posted

bills but also generate income through Al-powered grid trading. 16 September 2025
The Opportunity
We are seeking a proactive Field Sales Surveyor to join our dynamic company
operating throughout the South of England. This role is instrumental in driving new
business and supporting customers in their journey towards renewable energy
solutions.
This is a rare opportunity to join a fast-scaling company at the forefront of one of the
most transformative shifts in energy. You'll play a key role in meeting customers
face-to-face, surveying their properties, and providing tailored advice on solar PV,
battery storage, and smart energy systems, including opportunities for energy
trading and cost optimisation powered by Al.
If you're passionate about clean technology, confident in building relationships, and
motivated by the potential to take your earnings to the next level, this role offers both
significant career growth and uncapped earning potential in a high-growth market
that’s still in its early stages.
Responsibilities
In this role, you will play a key part in guiding customers through their renewable
energy journey, from first appointment to completed sale:

» Converting qualified leads into confirmed sales

» Conducting property surveys and specifying suitable solar panel and battery

products for customers.
* Providing clear and professional advice on renewable energy solutions.
* Maintaining excellent verbal and written communication with customers
throughout the sales process.

Qualifications
To succeed in this position, you will need to bring proven sales ability alongside the
practical skills to deliver outstanding customer service:

¢ Full UK Driver’s Licence and access to a vehicle (essential).

e Minimum of 2 years’ sales experience.

¢ Strong ability to build rapport and close sales effectively.
Job Benefits
HSEnergy Group HSEnergy - Solar Panel & Battery Installations UK
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We believe in rewarding success and giving you the tools and flexibility to thrive in
your role:

e Full product training provided.

¢ Uncapped commission structure with high earning potential.

¢ Flexible working hours to support work-life balance.

¢ Pre-qualified appointments provided — no cold calling required.
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